
 

 

Winning Business Digests - practical guides to help focus your Business 
Development 

10 Common Potential Client Concerns And How To Overcome Them  

10 Strategies To Safeguard You Client Relationships  

11 Mistakes Firms Make In Developing CRM Programmes  

11 Top Business Development Mistakes  

5 Strategies To Develop Financially Informed Professionals Final  

5 Things You Should Know About Your Client  

5 Ways To Build Competitive Advantage Through Client Feedback  

5 Ways To Play To Your Strengths  

6 Essentials For Creating And Implementing A Personal Business Development Plan  

6 Keys To Effective Delegation And Team Motivation  

6 Must Dos To Maximise Results From Your BD Coaching Programme  

6 Tips For Presenting An Effective Pitch   

6 Ways To Boost Personal Impact Influence  

6 Ways To Build Your Market Profile And Professional Reputation  

6 Work-winning Strategies For Procurement-led Pitches  

7 Essentials In Mastering Pitch Scoping Calls And Meetings  

7 Foundations For Personal Business Development Success  

7 Secrets Of A Powerful Online Presentation  

7 Strategies For Managing And Developing Client Relationships  

7 Strategies To Maximise Job Profitability  

7 Ways To Become A More Effective Internal Adviser  

7 Ways To Embed Key Client Management In Your Firm  

7 Ways To Get The Most From LinkedIn  

7 Ways To A Really Effective Board  

7 Ways To Make The Most Of A Secondment Opportunity  



 

 

 

7 Ways To Motivate Colleagues To Introduce You To Their Clients  

7 Ways To Spot New Business Opportunities With Your Client   

7 Ways To Succeed At Difficult Colleague Conversations  

7 Ways To Turn A Social Relationship Into A Business One  

8 Essentials For Working The Room Effectively At Networking Events  

8 Essentials For Writing Work-winning Pitch Documents  

8 Pitching Approaches That Work  

8 Steps For Creating A High-performing Team  

8 Steps To Becoming A More Commercial Adviser  

8 Strategies For Effective Fee Negotiation  

8 Tips For Leading Pitches  

8 Ways To Become The Go-To Professional  

8 Ways To Keep In Touch In Between Deals And Assignments  

8 Ways To Lead From The Front In Professional Services  

8 Ways To Make Social Media Support Your Business Development  

8 Ways To Successfully Cross-sell A Colleagues Expertise  

8 Ways To Turn Ideas Into Revenue  

9 Must Dos For Effective Contact Relationship Building  

9 Strategies For Managing The Long Distance Client Relationship  

9 Ways To Engage Associates In Managing Client Relationships  

9 Ways To Strengthen Your BD Resilience  

Creating Time For Business Development In An Already Busy Schedule  

Keeping In Touch In The Hybrid Business World  

 

 

 


